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A1s1 cyyacHo20 eKOHOMIYHO20 NPOCMopy xapakmepHa Had3s8u4aliHO XOPCMKa KOHKYPEHUis 3a 3a/Ty4eHHs1 ma
YmpUuMaHHs pi3HUX ceaMeHmiB Crioxusadis. B ymMosax naHoemii xumms cmaso iHWum: ambimHi 6i3Hec-nnaHu, Ko-
MyHikayiliHi U MapkemuH208i cmpameaii smpamuyiu C80H akmyasibHicmsb. bisHec ornuHuscs neped sU6OpOM — 3ynu-
HUMucS 4Yu Hamazamucs adanmysamucs 00 HOBUX yMOB. Lli 3MiHU HE3B0POMHI, | W06 BUXUMU Y MOCMKapaHmMUH-
Huli nepiod ma 3asuwamucs Ha naasy, MompibHo NpuldHsmu cumyaduito, 6ymu 20mosum A0 3MiH, cmamu 2HyYKUM
i nobayumu nepcrnekmusy 8 06cmasuHax, Wo Ckaaaucs. 3ycussisi MapKemosioeiga akmyasi3yrombscsi 3a paxyHOK
YNPOBadXeHHS YUBPOBUX IHCMPYMEHMIB Cri/IKyBaHHS ma rnpooaxis i cmaHos/1simb W/isix 00 ycnixy 8 6isHeci. Hal-
6i/1bLL 3HAYYWOH YaCMUHOK MapkemuH2080i 0isl/IbHOCMI BBAXXAEMbCS MapKemuHa208a KOMYyHIkayjisi, 3a80aHHS SIKOI
rnosif2ae y NPUBEPHEHHI yBaau rnocmadasibHuUKi8 ma rnokynyis. HadaHHsi iHghopmauii npo mosapu ma rnocsyau crnpu-
Sie NPUUHAMMIO PIWEHHS PO Kynig/r. Y cmammi BUCBIM/IEHO OCHOBHI IHCMPYMEHMU, SIKi BUKOPUCMOBYIOMbLCS Y
MapKemuHa2080MY CIi/IKyBaHHI 0/151 BCMAaHOB/IEHHS] eqheKmUBHUX KOHMakKmig 3i crioxusayamu.

Knrouosi cnosa: mapkemuHz, KOMyHiKayjii, crioxusadi, Kymis/isi, npooax.

7151 coBpeMeHH020 3KOHOMUYECKO20 NpocmpaHcmsa xapakmepHa 4pe3sbivaliHo Xecmkasi KOHKYPEHYUS 8 npu-
B/Ie4eHUU U yoepxaHUU pas/iudHbIX ceameHmos nompebumenel. B yc/iosusix naHoemuu )usHb cmana opyeaoli: am-
6UYuO3HbIe BU3HEC-MI/1aHbl, KOMMYHUKaUUOHHbIE U MapKemuH208ble cmpameauu Nomepsi/iu CBOK akmyasibHOCMb.
Bu3sHec oka3asicsi neped 8bI60POM — 0CMaHOBUMbCS U/U MbiMambCsi adanmuposambCsi K HOBbIM YC/08USIM. 3mu
U3MeHeHUs1 Heobpamumsbi, U Ymo6Gbl BbDKUMb B NOCMKapaHMUHHUU Mepuod U ocmasambCs Ha M/1a8Yy, HyXHO Mpu-
HSIMb cumyayuro, 6bimb 20MOBbIM K UBMEHEHUSIM, Cmamb 2UBKUM U yBUGEMb MepCrieKmusbl 8 C/IOKUBWUXCS 06-
cmosimesibcmsax. YCcu/susi Mapkemo/ioe08 akmyasiusupyromcsi 3a cuem BHEOPEHUST YUhpoBbIX UHCMPYMEHMOB
06WeHUs U Mpodax U cocmas/sitom fnymb K ycriexy 8 busHece. Haubosee 3Ha4yumol Yyacmbto MapkemuHa2080U
dessmesibHOCMU cHumaemcsi MapkemuHa08asi KOMMYHUKayusi, 3adada Komopol 3ak/iioyaemcsi 8 fpusieyeHuu
BHUMaHUsI Nocmasuwukos u rnokynamesed. lNpedocmasneHue uHghopMayuu 0 mosapax u ycsayaax crnocobecmsyem
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MPUHSMUIO PeLeHUsi O MOKYMKe. B cmambe ompaxeHbl 0CHOBHbIE UHCMPYMEHMbI, KOMOPbIE UCMO/Ib3YHmcs 8
MapKemuH2080M 06LeHUU O/1S1 yCMaHOB/EHUST 3¢hgheKMUBHbBIX KOHMAKMOB C MompesuMe/IsiMu.
Kntouessle cnosa: MapkemuHe, KOMMyHUKayuu, mompebumesu, Mokyrnka, npodaxa.

In the modern economic context is characterized by extremely fierce competition in attracting or retaining differ-
ent segments of consumers. The coronavirus pandemic in early 2020 changed the whole model of the world we are
used to, which was difficult to predict. In a pandemic, life has changed, ambitious business plans, communication
and marketing strategies have lost their relevance. Business was faced with a choice — to stop or try to adapt to new
conditions. These changes are irreversible, and to survive in the post-quarantine period and stay afloat, you need to
accept the situation, be ready for change, become flexible and see the prospects in the circumstances. Many brands
have significantly changed their approaches to marketing in general, and new trends have emerged in the field of
digital communications. The digital environment lives by its own laws, it changes and shapes our reality. To gain a
competitive advantage in this environment, you need to learn to constantly adapt to it. It's not as easy as it may seem
at first glance, but without this skill it is now difficult to survive in the market. The efforts of marketers are updated
through the introduction of technological tools of communication and sales and are the path to success in business.
The most important part of marketing activities is considered to be marketing communication, the task of which is to
attract the attention of suppliers and buyers. Providing information about goods and services facilitates the decision
to purchase. The current situation has not only led to the intensive penetration of new technologies into our lives,
but also radically changed the very values of marketing, making a priority aspect of safety and care for the health
of the client, not just making a profit. In addition, the ensuing crisis has shown all market players how important it
is to develop their adaptive capabilities and be prepared for new challenges in the future. The article highlights the
main tools used in marketing communication to establish effective contacts with consumers. The ability to use the
volume and composition of marketing communications, the array of information broadcast with their help, to correct
consumer behavior in a favorable way for the company is extremely important in a competitive environment.

Key words: marketing, communications, consumers, buying, selling.

MoctaHoBKa npoGnemu. byab-sikunin 6isHec —
Lue Moro crnoxusadi, KOHTpareHTn, naptHepu. bes
MapPKETMHIOBOT KOMYHIKaUIAHOT MOAITUKA KOMMaHii
BTpayaloThb 3B'A30K i3 K/liEHTaMK, WO B NO4aNbLLOMY
npu3BoANTbL | A0 BTpaTK 6i3Hecy. KapaHTuH — ue
TOW Nepiog, KoM KOMYHiIKaLis fyxe Baxknuea, ampke
KOXXeH Xxo4ye BigyyBaTv MiATPUMKY | BNEBHEHICTb.
Llboro waHcy He BapTo BTpadartyn, KOMyHikauis
[ae Mo3UTUBHUIA pe3ynbTar i B NOCTKapaHTUHHUIN
nepiog, nicnsa NOBEPHEHHS A0 XUTTSA odonaliH BoHa
HIKyaM He 3HUKHEe. Y CKnagHwil nepiog cnoxmsadi
noTpebytoTb GinbLUE yBaru Bif 6PeHAiB Ta KOMMaHii
aHiX 6yab-konu. OcKiNbk/ LMGPOBUIA NPOCTIP CTae
Aefani BNAVBOBILLWMM, HOBI KaHa/n 3B'A3Ky Ta Hali-
cyyacHiwi nnardopmu nepegadi 4aHUx CTBOPHOOTb
[AN51 KOMMaHin MOX/IMBOCTI NOAINWATL B3aEMOS,H0 3
KnieHTamu Ta 3MiHUTK cnoci6 BeeHHs BisHecy.

AHani3 ocTtaHHIX AocnimKeHb i NyoGikauiii.
MuTaHHIO MapKETUHIOBNX KOMYHiKaL,i Ta 1X Knacu-
(hikauii NpMCBAYEHO HU3KY Mpallb TakuxX 3apyoix-
HMX ydyeHux, sk [. Aakep, €. VoximwTtainep [1],
x. BepHet, C. MopiapTi [2], ®. KoTnep [3], . Apm-
cTpoHr, k. CoHaepc, B. BoHr [4], XK.-)K. lambeH
[5], Dx.M. Naixidadp, k.M. MeHpoys [6], 4. Orinsi
[7], T. PeitHronbp [8], 4. Yedodoi [9], M. XendoT [10],
M. Xelim [11] Ta iH.

Cepef, npaub BITYN3HAHUX YUEHUX, AKi JOCi-
[)KyBa/IM MapKeTUHIOBI KOMYHiKaLil, MOXHa BuUgi-
nntn npaui T.I. Ai6éposoi [12], O.B. 303ynboBa,
K.A. MonTtopak [13; 14], A.®. NasneHko, A.B. Boii-
yaka, T.A. lMNpumaka [15], I.I. Moyenuosa [16],
€.B. Pomara [17] Ta iH.

BuaineHHA HeBUpIWIEHMX paHile 4YacTuH
3arajibHOI Nnpo6nemu. B ymoBax naHaemii Ta Bce-
6i4HOI LUMdopoBisaLii cycninbHUX npouecis goopmy-

HOTbCS TEXHOAOTNIT, WO PO3KPMBAKOTb NPOLLEC KOMY-
Hikauil 3 HOBOro nornsgy. BuHukae HeoOXigHICTb
6iNbll AeTasIbHOrO AOCAIAKEHHS npoLecy mMapke-
TMHIOBUX KOMYHIKauii B ymoBax iHpopmMaLiiHoro
CyCninibCTBa Ta HOBUX TEXHONOrINA i3 nornsgy ix
ed)eKTMBHOIO BUKOPUCTAHHSA B MPOLEC ypaBiHHSA
SiANbHICTIO hipMK Ta JOCATHEHHA MOCTaB/IEHUX
Ljinei — hopMyBaHHSI NPUXUBHOCTI CNOXNBaYIB.

MocTtaHoBKa 3aBAaHHA. [OCAIMKEHHS iHCTPY-
MEHTIB HOBITHIX MApPKETUHIOBUX KOMYHIKaLili B yMO-
Bax naHAeMii i nocTnaHAeMiuHWiA nepiog Ta ix edoek-
TUBHOTIO 3aCTOCYBaHHSA B 4iS/IbHOCTI KOMMaHil.

Buknag, OCHOBHOro marepiany AOC/iHKEHHS.
CyyacHUA PUHOK MepeHacuyeHuin pisHUMKU ToBa-
pamu i nocnyramu, TOMy KOMMaHisam gyxe cknagHo
BWXXWUTU Cepef, KOHKYPEHTIB, a Cy4acHOro Croxmsada
BaXKKO 3MBYBaTW | 3aLikaBuTh Byab-SK1um TOBapOM,
TOMY A5 YCNILIHOTO PO3BUTKY 6i3HECY KOMMaHisim
He[oCTaTHLO CTEXUTU 3a SKICTHO ToBapy Ii yCTaHOB-
NoBaTV HM3bKY ULiHY. 1S Toro wo6 npogatu cBil
TOBap/nocnyry, KOMMaHisM Heob6XigHO NpaBu/IbHO
BMKOPWCTOBYBATN MapKETUHIOBI KOMYHiKaLLii, ki CyT-
TEBO BNMBAKOTb HA NOBEAIHKY CMOXMBAUIB.

MapkeTunHroBa KOMyHikauiliHa nosnituka — ogHa 3
HaliBaXX/IBILLNX YaCTWUH 06C/YroByBaHHS CNOXMBa-
yiB, AIKa Jae 3MOory KOMnaHisiM HanaroguTu 3 HUMK
B3aEMOZIi0, MPOMOHYUN Kpalli ToBapwu/mocayru,
Jofaroun BapToCTi NPONO3uLii kKoMnaHii, TMM camum
3aBOlOBaTU BisibLLY 1OA/BHICTL CMOXUBAYIB.

MeTa MapKeTUHIOBUX KOMYHIKaLi — MigBuLWUTA
NoiHGhOPMOBaHICTb NPO BpeHy, Ta 3aBoloBaTH Npu-
XWMBHICTb CNOXMBAaYiB, L0 B NOAASbLUOMY Mepe-
TBOPUTL BpeHs Ha nigepa.

MpocyBaHHSA ToBapiB i Mocnyr 3abesnevyeTbes
yepes 6e3nepepBHE CMifIKyBaHHAM 3i CMOXUBAYEM.
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Llo6 Burpat B KOHKYPEHTHOMY 3MaraHHi, KoMnaHii
aKTUBHO BUKOPUCTOBYHOTb MapPKETUHIOBI KOMYHiKaLi,
AKi € TO/IOBHUM 3aC060M 3aU1y4eHHS NMOKYMUiB. Ycnix
y 6i3HECI 3a1eXuUThb Bif, NPaBUIbHOI OLIHKN LifibOBOI
ayavTopiil 1 e(PeKTUBHOIO 3aCTOCYBaHHA MapKeTWH-
rOBMX KOMYHIKaL,jil A5 BU3HA4YEHOro CErMEHTY.

OCKifibK/ CBIT NPOAOBXYE pyxatuca y umdpo-
BWIA NPOCTIp, HOBi KaHaM 3B'sI3KY Ta BAOCKOHASIEHI
nnardopmn nepegadi faHuUxX CTBOPUAN MOX/IU-
BOCTi O/19 KOMMaHili Ta gonomaralTb ajantysa-
TUCA [0 HOBUX crnocobiB BefeHHA 6Gi3Hecy. Cbo-
rogHi komnaHii mMatoTb LUMPOKMIA BMOGIp KaHanis
KOMYHiKauji 3i cnoxusadyamu — Bif HalbinbLW Tpa-
AnuiiiHnx (peknama Ha TenebadveHHi, pagio Ta B
nepioavyHMUX ApPYKOBaHUX BUAAHHAX) [0 peknamm
y coujasibHUX mMepexax. | pisHuua Mk kaHanamu
nossrae He nuLle B 6IOAKETax, OXOMNEHHI Y MicLi
po3TallyBaHHS, a il y CNPUAHATTI Ta A0BIpi CNOXK-
BauiB [0 peknamMHuX MoBigOM/IEHb.

2020 p. 6yB NOBHMM MOTPSACIHb Ta 3MiH, BiH
CTaB KaTanisaTopom Ans 6aratbox KOMMaHii, wob
HapewTi noyatn cnpuiimatn LMdpoBi TEXHONOTIT
LLSIAXOM BefleHHS efleKTPOHHOT KoMepLji Ta nepe-
xo4y Ha nnatcopmMmn B Mepexi IHTepHeT. KomnaHii
3MIHUAW TEeHAEHUT MapKETUHIOBOT KOMYHIKaLiAHOT
NONITUKN [0 UMAIPOBOrO CNiSIKyBaHHSA.

Mo6inbHi  naamghopmMu  — KOMNaHii  Bifg3Ha-
YWIW, HacCKI/IbKM Nerko 3B’A3atuca 3 KieHTamu
yepe3 MOOGINbLHI nnarcopMy Ta AopaTki. Xouda
U TeHAEHLiS BXe iCHyBasna B Pi3HUX ranyssax Ta
6i3Hecax, COVID-19 3arocTpvB notpebdy y Bigaa-
NleHoMY MOGISIbHOMY 3B’A3KY MK CroXxusadamu
Ta 6i3Hecom. Benuka KifbKiCTb NtoAeil KOPUCTY-
€TbCA IHTEepHeTOM, Garato 4acy BUTpadaeTbes
Ha BMKOPWUCTaHHA fgopaTtkiB Ta nnatcopm 06MiHY
nosigomMneHHsamn. HuHi WhatsApp € ynio6ieHoto
nnarpopmoto 06MiHY MOBIAOMMIEHHAMU Y BCbOMY
CBIiTi. 3a gaHumu Statista [18], cTaHOM Ha CideHb
2021 p. 2 MApL KOpUCTyBadiB LWOMICAUSA OTpu-
MyBa/IM pocTyn o meceHmpkepa WhatsApp, 3a
HUMK nayTb Facebook Messenger — 1,3 mnpg
KopucTyBadiB womicaua, WeChat — 1,2 mnpg,
Telegram — 500 M/IH KOpuCTyBadiB. Takum YMHOM,
KOMNaHii MOBMHHI 30CepeauTUCcs Ha TOMy, LWob
Ji3HaTncs, Ha aknx MobinbHMX nnarcopmax nepe-
6yBatoTb TXHi K/IIEHTU, Ta 3HANTU LWASXW Hanaro-
[DKEHHS CMiNKyBaHHA 3 HUMK Ha LuMX naaTcopmax.

Ockinbkn BCe MeHLe Nioaeii BiaBiaye ognaiiH-
MarasuHu, BUKOPUCTaHHSA IHTepHeT-naaTgopmM ans
BeAleHHs Gi3Hecy 306iMbLUNTLCA, a pa3oM i3 LM i
MEeToAn MOOGINbHOro 3B'A3Ky. AN Toro wob kom-
naHii oTpymanu BUrogy Big, MOGINBHONO 3B’A3KY,
TM NOTPIGHI WBMAKI 1 edhekTnBHI cnocobu BnpoBa-
[DKEHHA cucTeMm, Ak AafyTb 3MOry KaieHTam cnin-
KyBaTunCH, B3aEMOZIATM Ta 3AilicHIOBaTU niaTexi
3 HaliMeHWMMKN KnonoTaMu. XMapHi nnargopmu,
SKi BMKOPUCTOBYIOTb KaHasln 3B'SI3KYy Ta MAaTDKHI
OYHKLIT, € Nigepamun y ubOMy NUTaHHI.

IHmepakmusHI NosidoM/1EHHS — NOCAYTN OOMIHY
NOBIJAOM/IEHHAMMU CTAKTH LLe GisibLL NONYNAPHUMMN.
3a pgaHumun nnatrgopmmn CM.com [19], npoTarom
nepwoi nonosvHn 2020 p. 4yepe3 nnarcopmun
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6ys10 HagicnaHo 1,6 Mapg NoBigOM/IEHb NO BCbOMY
CBITY, e Ha 53% O6ifbLue, HDK Yy nepLuiii NONOBUHI
2019 p. MoBigomnieHHsa cTanu B6iNbLU HACUYEHUMN
Ta IHTEPaKTUBHUMM, 3 MOX/IUBICTIO HAACW/IAHHSA
ros10CoBMX MNOBigOMAEHb. MOLWYK HOBUX KNIEHTIB
CTaB CKNafHilLIMM, OCKifIbKM Ginblie nwoaei 3anu-
LarTbCa BAOMA, L0 NPU3BOAMTL A0 3MEHLUEHHS
e(heKkTUBHOCTI Y CTUMY/IOBaHHI Npoaaxis odnali.
Ll TeHAEHUis, 6E3YMOBHO, TpMBaTMME 1A y nogasib-
LLIOMY, TOMY A/191 KOMMAaHi € we 6iNbLunM BaromMmmnm
BM3HAHHA TOro, WO M NOTPIGHO 3MiLHIOBATK CBOI
BiAHOCMHM Ta 3aBONOBYBATUN NTIOANBHICTb Y)XXe ICHY-
HOUMX CnoXusadiB. IHTepakTUBHI Ta MepcoHaniso-
BaHi MOBIAOM/IEHHSA — Lie 3anopyka ycnixy.

Lmyy4HUl iHMenekm — OCKiNbku nignpuemcTsea
noYMHaKTh GinbLue chinkyBaTucs 3i CBOIMM KAi€H-
Tamu, Wob 3aKkpinuTh NOANBbHICTb, BOHW TaKoX 3MO-
XyTb OTpUMaTn A04AaTKOBI Nepesaru Bifg aBTOMa-
Tu3auji, We ofHIiel BaxNnBoi TeHAeHLUiT LmdpoBoro
cnifkyBaHHs. LUTYy4yHWA iHTENeKkT gae 3mory Kom-
NaHisM WBNAKO 1 edpeKTMBHO ONTUMI3yBaTu CBOI
onepawdiii NPOCTUM HaTUCKaHHSM KHOMNKW. YaT-60Tn
MOXYTb OYTV peasiizoBaHi AnA BiANOBIAI Ha 3annTu,
HafaHHA iHpopmaLii. CninkyBaHHA 3 NiATPUMKOO
LUTYYHOrO [HTENEKTY BWKOPUCTOBYE airoputmu
ANA nigbopy Wab/oHIB Ta pearyBaHHsi Ha HUX Haii-
Kpawmm YMHOM, CMpPUSIOYM iHHOBAULiAiHUM Cnoco-
6am BefieHHs 6i3Hecy. Juniper Research nporHo-
3y€, WO YaT-60TK cnpuaTuMyThb 142 Mnp4 gonapis
CMOXMBUYMX PO3APIGHUX BUTPAT A0 2024 p., WO Ha
400% Oinblie WOpPIYHOro NPUPOCTY MOPIBHAHO 3
2,8 mnpa gonapis y 2019 p. [20; 21].

Ockinbku BGi3Hec Lwykae BGinbll iHTerpoBaHi cuc-
TeMn AN 3a[0BOJIEHHS CBOIX MoTpeb, im cnig,
nparHyTu cnisnpauioBaty 3 nocradaibHuKamu
TEXHOSIOrI, AKi 3aLikaB/eHi He BigcTaBaTy Bif, TEH-
[OeHUI Ta 3aaTHi onNTUMI3yBaTV NOC/YIW.

Lucpposi nnamexi — roTiBKa MOCTYNOBO 3HU-
Kae 3 HaLLOoro XWTTS, i Xoua naaTexi KapTKor Bigj-
rpatoTb BaXX/MBY POSb Y LbOMY, MOGINbHI naaTexi
TakoX HabupatlTb 06epTiB. Y marasuHax € onu;i,
AKi falTb 3MOry ckaHyeBatu QR-kop nnis pospa-
XYHKy, 6aHK1 noyanu A03BOMATY Nepekas rpoLuei
Ha HOMepW CTi/IbHUKOBUX TenedoHiB, a oHNaliH-
nnarexi ctasim 3BUYHUM ABULEM. TlonynapHicTb
undppoBrx nnarexis BigobpaxaeTbca y [ocni-
KeHHAX Mordor Intelligence [22]: 3a iXHiMK1 npo-
rHo3amu, rnobasibHa pUHKOBa BapTiCTb MOOISTbHUX
nnarexis 3pocrte 3 1,1 mapg gonapis y 2019 p. go
4,7 mnpg pgonapie y 2025 p. OckKinbkn LMGPOBI
nnarexi, 6e3yMOBHO, 3pPOCTaTUMyTb, KOMMaHii,
AKi 3MOXYTb 3abe3neuntn 6e3nepebinHnin cep-
BiC onnatu KnieHTamy CBOIX 3amMOB/fleHb, OyayTb
6iNbLL KOHKYPEHTOCNPOMOXHUMMK. Xo4ya MOTPIGHO
BpaxoByBaTW i PU3NKK, NOB’A3aHi 3 TpaH3akuisiMu
B IHTepHeTi. KibepaTaku € peasibHOK 3arpo3o, ix
NOLUMPEHICTb 3p0c/a pa3oM 3 OHNaliH-nnaTexamMu.

TexHos02i1 3 MNIOMPUMKOIO  PO3ri3HaBaHHS
20/10Cy — CydacHi rafpketn noAMinweHoi SAKOCTI
HafalTb 3pYUHICTb BUKOPUCTAHHS TeXHONOTrIT po3-
ni3HaBaHHA rosiocy. Lle BigkpnBae MOX/IMBOCTI AN
iHHOBALjli y NpOCTOPI TPaANLIAHNX FONOCOBUX TEX-
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HOAMOrilA, Ae MOXHa BNpoBaAUTW 3pYUHi, KepOoBaHi
rosiocoBi 4ar-60Tu, fAKi aBTOMATMYHO HaZadyTb
Bignosigb abo nigknyaTb 40 NOTPIGHOrO BiAginy.
Lle mae BennuesHuii noTeHuUian Ansa NiaBULLEHHS
piBHS 3a0BOSIEHOCTI CMOXUBAYIB Ta 3MEHLUEHHSA
ekcnayartauiiHux BUTpaT 3a YMOBW MpaBW/IbHOMO
BMPOBaKEHHS.

li6pudHuli nioxio — naHgeMmis 3mycuna baratbox
nofen npautoBaty BAOMA, | KOM-LEHTPU NepeTBo-
PIOKOTLCA HA KOHTaKTHI LEHTpU, a B AeskuX Bunag-
Kax SABNAIOTb COOOK €AMHY KOHTaKTHY TOYKY, AKY
MatoTb KNIEHTW. Xoya Ueid cnoci6 BUKOPWUCTOBY-
BaBCA | paHille, HWHI BiH YA0CKOHa/IMBCS, 3p06MBLLN
TOYKM KOHTaKTy HabaraTo BadK/IMBILLMMM, HDK BOHU
6ynu pgo uporo. LWo6 nonerwmtn HaBaHTaXEHHSA
Ha KOHTaKTHI LLeHTPW, KOMMaHIsAM Cif BUBYUTN, SK
LLle KaHas1M 3B'A3KY BOHM MOXYTb BUKOPUCTOBYBATH
AN NobyaoBK KOMYHiKaLji i3 KnieHTamn. Komnanii
NnoyMHatoTh yce binblue 30cepesKyBaTnucs Ha BUKO-
pUCTaHHI ribpnaHux MoAenei, ae Niay Ta MallnHN
npauoTb edekTBHIWEe. 34aTHICTb BMKOpUCTaTH

nepesaru LMx ABOX BapiaHTiB Oyae B NoAasbLUOMY
e nokpawlyBaTucs.

BucHoBKW. KoMnaHii, fki nepeimalotsca aym-
KOK CnoXusadiB, BUAINATUMYTbCA cepep, KOHKY-
PEHTIB | 3aBOMOBYBATUMYTb J1IOS/IBHICTb CMOXU-
BauiB. Hesaxaloun Ha Te Wo Moxe 6yTn barato
HEeBM3HAYEeHOCTi, OjHEe MOXHa CKa3aTu TOYHO: 06
OYyTM KOHKYPEHTOCMPOMOXHMM, MNOTPIGHO 3HAaTU
CBOIX K/IEHTIB Kpalle, HixX Oyab-KoauM paHiwe.
3HaHHA Npo crnoxueBadiB NOTPiGHI AN nepcoHasi-
3auji Ta B3aEMOA 3 HUMKU, 1 OTPUMATK X MOXHA
3aBOAKM IHCTPYMEHTaM LMppoBOro CcnisikyBaHHS.

[ns Toro wo6 nepeTBOpUTU CBOTX MOTEHLINHMX
KNIEHTIB Ha NOCTINHMX CNOXMBaYiB, MOXHa 3acTOCO-
BYBaTW MapKETUHIOBI KOMYHiKaLil 3a pi3HUMU KaHa-
namu, Wwo6 ogHo4YacHo oxonuTn sikomora GinbLly
KiNbKICTb Nt0fei, He MawuuM HaaMIpHMX BUTPAT.
3aBaskn uMhpoBMM TEXHOMOrAM Ta nepcoHai-
3auii Yacn HenpsAMUX MapPKETUHIOBMX KOMYHIKaL,il,
Taknx sK peknama ta 3acobm mMacoBoi iHhopmalii,
MOBI/IbHO 3racatoTb, a NPsiMe CrisIkyBaHHs 3pOCTaE.
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