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Y cmammi BucsimsieHo iHcmpyMeHmu iHme2posaHux MapkemuHa208UX KOMyHikayit. lNMpoaHanizosaHo memy, 3a-
B0aHHs ma i/l MapkemuHa08UX KoMyHikayili 0151 B2B- ma B2C-puHkis. Po32/15iHymo 0cob/1usocmi KoMyHikayitiHoi
Mo/IIMUKU Ha NPoMUC/I0BUX ma CroXUBYUX puHKax. BusienieHo Halibinbw eghekmusHuli iHcmpymeHmapili 3 ypaxy-
BaHHSIM crieyucpikayii npuliHIMmMS piWeHb Ha MPOMUC/IOBOMY Ma CrioXUBHOMY PUHKax. [1poBedeHO ropiBHSI/IbHY
Xapakmepucmuky KOMyHikayitiHoi nosiimuku Ha B2B- ma B2C-puHkax. Bucsim/ieHo BiOMIHHICMb MiX obcsieamu 3a-
KYMOK, piBHEM PU3UKY Mi0 Yac MOKYIKU, MPoYecoM rnpuliHImmsi PilueHHS PO MOKYIKY, eKCriepmHUM PiBHEM MOKYI-
ysi, Bapmicmio 3as1y4eHHs1 0OHO20 K/lieHma, MEMO0 MOKYMKU ma ocobamu, siki npuliMarome PiLUEHHST PO MOKYIKY
Ha MPOMUC/IOBUX Ma CHOXUBYUX PUHKaX. BusHayeHo IHMEHCUBHICMb BUKOPUCMAHHS IHCMpPYMeHmMI8 MapKkemuHay
Ha npoMuc/I080MYy ma CrOXUBHOMY PUHKax. BusisfieHO K/1Ho8i iHempymeHmu IHmepHem-koMmyHikayid. MpoaHa-
/1i30BaHO ma BU3Ha4YeHO HalbisbW peaesaHmMHI IHmepHem-Mmepexi 07151 coyiasibHO-MeOilIHO20 MapkemuHay 07151
B2B- ma B2C-puHkis.

Knrouosi cnosa: mapkemuH208i KOMyHikauyii, crioxusquli pUHOK, MPOMUC/I0B8Ul PUHOK, KOMYHIKayitiHa Mo/limuk,
IHMepHem-mMapkemuHe.

B cmambe ocsewjeHbl UHCMpyMeHmMbl UHMEe2PpUPOBaHHbIX MapKemMUH208bIX KOMMYyHUKayul. MpoaHanusuposa-
Hbl 3a0ayu U Yyesau MapKemuHa08biX KoOMMyHuUkayul 0151 B2B- u B2C-pbiHKo8. PaccMompeHbl 0CO6EHHOCMU KOM-
MyHUKaYUOHHOU Mo/IUMUKU Ha MPOMBbIW/IEHHbIX U MOmMpebumesibCKuX pbiHKax. Bbisis/ieH Haubonee aghchekmus-
HbIl UHCMpPyMeHmapul ¢ yyemom crieyugbukayuu npUHSMuUs peweHruli Ha rnpoMbIW/IEHHOM U NOmMpebumesibCKoM
pbiHKax. posedeHa cpasHumMesibHasi xapakmepucmuka KOMMYHUKaYUOHHOU nosiumuku Ha B2B- u B2C-pbIHKax.
OcselwjeHo omsiuyue Mexady obbemamu 3akyroK, yposBHeM pucka rpu rnoKyrke, npoyeccoMm rnpuHImusi peweHust o
MOKyrnKe, 3KCnepmMHbIM YPOBHEM [OKYNamesis, CmouMoCmbi0 MpUs/IedeHUs 00HO20 K/IUEHMA, YE/bo MOKYIMKU U
Jiuyamu, NpUHUMarUWUMU peweHUs o MOKYIKe Ha NMPOMbIWIEHHbIX U ompebumesibCKux pbiHkax. OnpedesieHa UH-
MEeHCUBHOCMb UCIMO/b30BaHUST UHCMPYMEHMOB MapkemuHaa Ha npoMbIW/IEHHOM U MOmpebumesibCKOM PbIHKaXx.
BhbisisfieHb! K/HeBsble UHCMPYMEHMbI YIHmepHem-kKoMMyHuKayud. [poaHanusuposaHs! U orpedesneHbl Haubonee
penesaHmMHble YiHmepHem-cemu 07151 coyuasbHO-MeouliHo20 MapkemuHaa 07151 B2B- u B2C-pbIHKOB.

Knrouesble cnosa: mMapkemuHz08ble KOMMYyHUKayuU, nompebumesibckuli PbIHOK, MPOMbIW/IEHHLIT PbIHOK,
KOMMYHUKaUYUOHHas1 No/iumuka, YIimepHem-mapkemuHe.

The current state of the market is characterized by increasing the value of information. The rate of society infor-
matization is increasing and from day to day the amount of information, which are consumed by customers becomes
bigger. However, enterprises can not increase the number of communications. In these conditions, the importance
of the communication function of marketing is expanding, and the question of the effectiveness of using marketing
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communications potential becomes more relevant. The exact determination of the target audience and taking into
account its features on the consumer and industrial markets is a must for business. Moreover, the key factors that
must be taken into account are considered the tools and ways of communication fulfillment. As far as B2B and B2C
markets are concerned the features of them has a direct impact on the most proper instruments of target audience
interactions. This article examines the tools of integrated marketing communications. The purpose and objectives
of marketing communications for B2B and B2C markets are analyzed. The distinctions of the communication policy
of industrial and consumer markets are held. The most effective tools based on the decision-making specification in
the industrial and consumer markets is caught out. The comparison of communication policy in B2B and B2C mar-
kets is carried out. The difference between procurement volumes, the level of purchasing risk, the decision-making
process, the expert level of the target audience, the cost of customer attracting and retaining attention, the purpose
of purchase and the person, who key role on the purchases decision on the industrial and consumer markets are
figured out. Determine the intensity of applying marketing tools in the industrial and consumer markets. The key tools
of internet communications policy are estimated out. The most relevant Internet-based networks for social media
marketing for B2B and B2C markets are analyzed and classified. Also, the number of target audiences in different
social networks, the level of conversions and activity of the auditors, the level of using various social networks for
communication with consumers for different markets are analyzed.

Key words: marketing communications, consumer market, industrial market, communication policy, digital

marketing.

MocTtaHoBKa NPo6Gnemu y 3aranbHOMY BUTNALI
Ta 1l 3B’A30K i3 BaX/UBUMU HAyKOBMMW 4YM MNpak-
TUYHMMU 3aBAAHHAMU. Y CyvyacHUX ymMOBax BUCO-
KOro piBHA KOHKYPEeHLT MapKeTUHIOBI KOMYHiKaLii
BigirpatoTb 0AHY 3 OCHOBHUX poneii y hopmMyBaHHI
KOHKYPEHTHUX nepesar KomnaHii, Kosin Ha piBeHb
LiHW Ta SKOCTi HEMOX/IMBO BNANHYTU. MpoTe npo-
b6nemaruka 3a/MWAETLCA B HEOOXiAHOCTI 4iTKOT
andpbepeHuiayii nigxodis Ao (hopmyBaHHA KOMy-
HiKaLiMHOT MNOMITUKN [ABOX KapAWHa/IbHO Pi3HNX
cermeHTiB B2B- Ta B2C-puHkiB. Ansa 6yab-aKoro
nignpyemMcTea HaA3BUYAHO BaX/MBO PO3YMITU
BiAMIHHICTb MoBegiHKKN Ta crneundikm pisHUX crno-
XMBauviB AN CTBOPEHHSA Ta iMniemMeHTauil Hai-
6iNbLL ePeKTUBHMX KOMYHIKaLiiHMX 3aX04iB.

AHani3 ocTtaHHiX gocnigXeHb i ny6nikawin,
B AKMX 3amno4yaTkoBaHO PO3B’A3aHHA AaHOol npo-
6nemun i Ha fAki cnupalTbCcA aBToOpwu. MNUTaHHA
CTBOPEHHA edEKTUBHOI CUCTEMU MapPKETUH-
roBUX KOMYHiKauii rnmboko pocnigxyBanucs
3apybikHUMM Ta BITYU3HAHUMU BYEHUMU-EKOHO-
mictamu. Cepep Hux: I. ApmcTpoHr, ®. KoTnep,
N. Nepci, |. Ekkapg, b. bepmaH, X. LWWBanbb6e,
B.I". Mepacumuyk, O.B. 303ynsos, T.I. Jlyk’'aHeub,
T.I. fi6époBsa Ta iH.

JocnimpKeHHAM MapKeTUHry y (OyHKLIOHYBaHHI
NPOMUCNOBMX MiANPUEMCTB 3aliMaeTbcs 6ararto
3apyOiKHMX Ta BITYM3HAHUX HayKoBLUiB. MNpobnemu
NPOMUCNOBOr0 MapKeTUHry po3rnsagaiTb 6arato
3apybiKHUX yyeHux, cepepg skux: O.l. bneixmaH,
B.A. MaHTioxiH, P. Woy, ®. Kotnep, P. CaHgxy-
3eH, I Wenni. Ha oco6mBocTaX Ta BigMIHHOCTAX
MapKeTUHIoBOI AiANIbHOCTI Ha NMPOMUCIOBUX PUH-
Kax HarosiowyoTb Y CBOIX Mpausx BiTYN3HAHI Hay-
koBui: A.O. CtapocTiHa, H. Uyxpaii, |. /InToBYEHKO,
0. MicHa, C.€. NeTponasnoBCbKa.

BuaineHHA He BUpilleHNX paHiwe 4acTuH
3arajibHOiI MPoG/aeMU, KOTPUM MPUCBAYYETLCA
O3HayeHa cTtarT4. MignpnemcTBam, SKi NpauolTb
SIK HA NPOMUC/IOBOMY, TakK i Ha CMOXWBYOMY PUH-
Kax, BaXX/IMBO PO3yMiTu creumdiky NnoBediHKu, 0Co-
6/MBOCTI Ta K/1H0YOBI Bi4MIiHHOCTI Li/IbOBOI ayanTo-

328

pil 1A CTBOPEHHS pe3yrbTaTUBHOT KOMYHiKaLiiHOT
noniTUKN, sika Byae NoninwysBaTu KiNbKiCHI Ta AKICHI
MOKa3HMKN KOMMaHii.

dopmynoBaHHA Uinelt cTarTi (nocTaHOBKa
3aBAaHHA). MeTol cTaTTi € aHani3 i BU3HAYEHHSA
K/II0OYOBMX BiAMIHHOCTE Ta 0CO6MMBOCTEN KOMy-
HiKauUiiHOT noniTMkn KomnaHin y B2B- Tta B2C-
cerMeHTax, BUSIBMIEHHS cneundikn noBeaiHKM
Li/IbOBOT ayAMTOPIi HA CNOXWUBUYMX Ta MPOMUC/IOBUX
pVYHKax, aHani3 Ta BM3HAYEHHS Hanbinbw edek-
TUBHMX KaHasliB KOMYHiKaLiAiHOT NOMITUKX Ha Mpo-
MUC/IOBOMY Ta CMOXWUBYOMY PUHKAX.

Buknag OCHOBHOro martepiany [ocnigKeHHsA
3 MOBHMM O6I'PYHTYBaHHAM OTPUMAHUX HayKOBUX
pesysnbTaTiB. MapKeTUHIOBI KOMYHiKaL,ii — 3B'A30K,
AKWA Gi3HEC YTBOPIOE 3 KOHTAKTHUMW rpynamu
Ha OCHOBI BMKOPWUCTaHHA Pi3HOMaHITHMX 3acobiB
Br/MBY. KOHTaKTHI rpynu y LbOMY pa3i MOXYTb
OGyTN NpeacTaB/IeHi LifIbOBOK ayauTopieto, NOCTilA-
HUMW KAIEHTaMW, NapTHepPaMu, NocTavasibHUKaMu i
T. iH. IcHY€e 6arato KNnacuM4HUX iHCTPYMEHTIB MapKe-
TMHIOBUX KOMYHiKaLiii, npoTe Halibifbll BUCOKUM
PiBHEM PO3BUTKY XapakTepusyeTbCA IHCTPYMEHT
IHTEepHEeT-MapkeTuHry. 1o OCHOBHMX CMOCO6IB Ta
IHCTPYMEHTIB OHNAWH-BM/IMBY Ha NpefcTaBHUKIB
KOHTaKTHUX rPyn Hasexarb:

¢ SMM - Social Media Marketing;

e SEO-onTtumisauisi;

e peknama ( KOHTEKCTHO-MefjiiHa, NOoLLYyKOBa);

¢ email-mapkeTuHr;

¢ SMS-mapKeTuHr;

*  KOHTEHT-MapKEeTUHT;

*  BiJ€OMapKETUHT;

*  PEMapKETUHT | peTapreTuHr;

« event marketing.

OCHOBHUM 3aBflaHHAM MapKETUHIOBUX KOMY-
HiKauili € AOHeceHHs LinboBOI ayauTopii iHdop-
MaLii Npo NPoAyKT Ta WOro OCHOBHI KOHKYPEHTHI
nepesarn. Y LUIZIOMY MapKeTUHIOBI KOMYHiKa-
Uil HauineHi Ha HagaHHs BNANBY Ha CMOXMWBYNIA
BMOIp i yXBasIeHHS pilLeHHsA NpOo MOKYnKy ToBapy
abo nocnyru.
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Po3rnsHemo 0co6MBOCTI KOMYHiKauiiHOT nosi-
TvKn y B2B- 1a B2C -cermeHTtax. B2C-puHoK — Le
PVHOK, SKWIi XapaKTepu3yeTbeCs CYKYNHICTIO KOMep-
LiiHMX OCi6 MiX 6i3HECOM i KIHLLEBUMW CMOXMWBa-
Yamu, TO6TO MK BMpOGHMKamMK (MpodaBuaMu) i
fomMorocnogapcTeamu (NpMeaTHUMU ocobamu).

XapakTepHumu ocobnmeoctamu  gna  B2C-
PUHKY €: KIHLEBWIA XapakTep CnoXunBaHHs (ToBapwu
i nocnyrm KynywTbca Ans cebe), BMCOKa CTy-
NiHb €MOLINHOCTI Nig, Yac NPUAHATTS pilleHb Npo
MOKYMKY, MEHLU NEPCOHidhiKoBaHMIA XapakTep KOMy-
Hikaw,ii, aHbk y B2B-cermeHTi.

BesnocepegHbo Ans 6GisHecy, KM npautoe
Ha B2C-puHKY, BaXXKUBUI HE KOXEH CrnoxmBad
OKpemo, a 3arasibHa KijlbkiCTb crnoxusadis. Map-
KETUHT y B2C-cdoepi OCHOBHUIA akLLEHT pobuUTb Ha
notpebax puHKY Yy UisioMy. OCHOBHOH METOK €
CTBOPEHHSA BMi3HAaBaHOCTI TOProBoi Mapku, BUOY-
[OBYBaHHA 6peHay i NiABULLEHHA PUHKOBOI peny-
Tauil koMmnaHii. MapKeTUHIoBi KOMyHikauil 4nsa cno-
XMBYOTO PVHKY 3aCHOBaHi Ha NiaATpUMLi 3B'A3KIB
3i cnoxuBayamuy Ta iX iHPOPMYBaHHI NPoO TOBapu
i MOCNYrM He3asIeXHOo Bif MiCUA X MPOXMBAHHA.
Taknm YnHOM, 3ab6e3nevyeTbCs PO3LUMPEHHS reo-

rpacpii  npogaxis. OCHOBHUMMW iHCTPyMeEHTammu
KOMYHikauji 3i cnoxmnsadyamn y B2C-cpepi €:
* peknama,;

e [pocyBaHHA 6peHay B couiaslbHUX Mepexax;

e 3anydeHHs 6norepis ons ornagy nNpoaykuii;

e BUKOpUCTaHHa POS-matepianis (Bi3uTku,
KYNOHW, NINCTIBKW, NnakKatu, BUBICKN);

* MpoBeAeHHs MaicTep-knacis;

* PO3BUTOK Nporpam CroXmBYOoi /108/1bHOCTI;

* aHKeTyBaHHSA Ta ONUTYBaHHA ToLO (puc. 1).

B2B-pvHOK — Lie PMHOK B3aEMOZii OPULNUHNX
oci6. JaHwnii pUHOK Bigobpaxae CyKymnHiCTb KOMep-
LiAHXX BiAHOCWH, WO BMHMKAE Y npoueci Kynieni-
npogaxy ToeapiB i nocnyr Mk 6isHecamu. Lle
0O3Havae Wo i y poni npoaasus, iy poni NOKynus
Ha B2B-puHKy BWCTynawTb NignpuemcTBa, opra-
Hizauii, cipmy. ToBapu Ta MOCAYrn KynywTb Os
MPOMDKHOIO CNOXMBaHHSA, Hanpuknag ans 3abes-
NneyeHHss BUPOOHMYOT AiANbHOCTI 3a [0MNOMOror
CUPOBMHM | MaTepianis abo nogasbLLIOro nepenpo-
Aaxy npuabaHux uiHHocTel. MNpocyBaHHA koMep-
LifiHMX nponosuuiii i BUOY[OBYBaHHA MapKeTUH-
roBMX KOMYyHiKaLili Ha B2B-puvHKY MaloTb CBOIO
cneumndiky.

MeTa B2B-komyHikaujii nonsirae y Tomy, W06
HanarogMTn MNapTHepPCbki B3aEMOBIAHOCWHM, 3Ha-
MTM HafiliHMX noctavyasibHWKIB AN18  BNACHOro
BMPOOBHMLTBA, MOKYNLiB CUPOBUHM abo roTOBOI Npo-
AyKUiT: 06nafHaHHs, npuiagis abo pisHUX NOCAyr.

OCHOBHVUM  3aBfaHHAM B2B-komyHikauii €
HeoOXiAHICTb NPOCYBaHHSA KOMEepUiiHMX npomno-
3u1LiA, 3MICTOM AKMX BMCTYMarOTb 3ac06u BMPO6-
HULTBa, a TakoX CynyTHi M ToBapu W nocnyru,
AKi NnpaMo abo onocepefKoBaHO OOC/YroBYHOTb
BMPOOHNYMIA NpoLEec Ha Tild YK iHLWIA cTagii XnTTe-
BOrO LMKy NPOAYKLIT.

Ha gymky knacukis 3apy6iKHOrO MapKeTuHry
®. Kotnepa T1a B. lNdepya, «OCHOBHUMN HCTPY-
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38'A3xM 3
rPOMAACHRICTH

Pexnama CTUMYNOBAHHA

36yTY

IHTEpHET-MAPKETHHI

BucTasxoBa
OiANLHIETE

CnoHcopcTED Mpami npogasi

Puc. 1. IHTEHCUBHICTb BUKOPUCTAHHA 3aCO6iB MapKeTMHIOBUX KOMYHiKauiii y B2C-cermeHTi

[Dkepeso: snacHa po3pobka
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MeHTaMV KOMYHiKaLiil y cermeHTi ToBapis i nocnyr
NPOMWCNOBOIO MNPU3HAYEHHA € O0COoOUCTI Mpo-
faxi, npsamuini mapkeTtuHr, PR, cneuianizoBaHa
npeca, CNOHCOPCTBO, TOProBi NoKasu i BUCTaBKW,
peknama, CTUMY/I0BaHHA NPOAAXIB i e1eKTPOHHUIA
MapKEeTUHI».

O.H. KpaByeHKO MpornoHye Taky CxemMy Knacu-
dpikauii iHcTpyMeHTiB B2B-KOMyHiKalLljit:

» Llinb0oBi MapKeTUHIOBI 3ax04M: KOHhepeHLiT,
chopymm, camiti, Kpyrni ctonu, 6Gi3Hec-CHifaHKu,
BeGiHapn i T. 4.

» Direct — MapkeTMHroBi 3axoau: nowToBa Ta
€1EKTPOHHA PO3CUSIKK, TENTEMapKETUHT.

e MegiamapKkeTuHr: peksiama i npec-penisu y
Li/IbOBMX OPYKOBAHUX BUAAHHAX, HA IHTepHeT-nop-
Tanax.

* |HTEepHEeT-MapKeTUHr i peknama B TesieKomy-
HiKaLiHIA mepexi IHTepHeT.

e OcobuCTi KOHTaKTK (puc. 2).

3araslbHa BMMOra Ao IiHCTpymeHTiB B2B-
KOMYHiKaLjii — BUKOPUCTaHHS pauioHanbHOI apry-
MeHTayji. Lle 3ymoB/ieHo TuMm, WO i cam npeamer
pYHKOBOI npono3uuii (ToBap abo nocnyra, ki
MarTb NPOMWUCMOBE MpPU3HAYeEHHs), | oro cno-
XuBad (ocoba, fika npuimae pilleHHs NpPo 3aky-
nigAw [na pobo4voro BUKOPUCTAHHA MPOAYKTY
abo nocnyru) iCHyOTb y cdepi Ai/I0BUX BIGHOCWH i
BUPOBHMYOro npoLecy.

ICHYe ayxe Benuka BiAMiIHHICTb MiX B2B- Ta
B2C-puHkamn. Po3yMiHHA Ta BpaxyBaHHS LUX
acnekTiB Bigirpae kn4YoBYy ponb nig yac nna-
HYBaHHS KOMYHiKaLinHOT noniTUKKM KoMnaHii
(tabn. 1).

O.l. bneiixmaH BM3HaunNa KA040BI BiAMIHHOCTI
B2B-puHky Bif puHKy B2C:

* PiWeHHs Npo NoKynky HaiuacTiwe npuiima-
ETbCA KONEKTUBHO.

¢ [MpoBoguTbCA NonepegHe AOCMIMKEHHS LiiH i
nocTavyasibHKIB.

e YacTo NnpoBoASATLCA KOHKYPEHTHI TOpru.

e 30e06inbLoro NPoXoasaTs NeperoBopu.

IHCTpyMeHTU B2B-KOMyHiKaLjiii, TOGTO KaHanu
Ta HOCIT, Ha BigMiHY Bif, iIHCTpYMeHTIB B2C npuHLm-
MOBO HauifieHi Ha npodpecioHasis, WO NpaLoTb
y NEeBHiIil cdpepi abo ranysi Ta 6yayTb BUKOPUCTO-
BYBaTW X BUK/IOYHO ON1A OTPUMAaHHS iHopma,i,
HeobXxigHOI Ans po6oTu.

B2B-nokyneub i cnoxmeay crnoyarky 6inbL Kpu-
TWUYHWIA, HeOOBIP/IMBWIA | OPIEHTOBaHWI HA 00'EKTUBHY
iHcbopmalito. 3 iHWOro 60oKY, BiH CXWUNbHWIA AOBIPATU
iHtbopmaLii y B2B-koMyHikaLisiX, SKLLO BNEBHEHWIA,
LLIO BOHM He Ae3iH(hopMYHOTb Oro.

B2B-kaHanm  NPUHLUMMNOBO  BUAGINAKOTLCA 3
YCbOro AOCTYNHOrO NOTOKY iH(hopmauii, ToMy Lo
nepeBaxHa OiNbLICTL KepiBHMKIB YyBaxae, LWO
B2B-BugaHHA Ta caiTu € 6inbLl iHhopMaTUBHUMMU
i HagiiHMMK [mKepenamu, HK MacoBi BMAAHHS.
Mpun uboMy HaivacTiwe iHdopmaLljis, Wo oTpUMy-
ETbCA 3a JO0MNOMOrow BuUKOpUcTaHHA B2B-mepja,
€ OCHOBHOK 4acTMHOK MOTO4YHOT iH(bopMmalii, a
TakoX iHghopMaLii Npo TeHAeHLUT B rasysi.

OkpeMO BapTo BiA3HaYUTK nepcoHasibHi B2B-
KOHTaKTK K KaHasy i dpopmary KoMyHikauii. Pi3Hi
pxepena 3 mapkeTuHry i PR nigkpecnotoTs, LWo
BOHW MalTb BUHATKOBE 3HAYEHHA AJ/1A BITYM3HA-
HOro PUHKY.

w

3 . O .
|'._ A
L 4

3B'RINN 3
rpoMagCEKICTIO

Pexnama CTMMYyNIOBAHHA

abyTy

IHTEpHET-MAPKSTHMI

BucTaskoBa
BIANBHICTE

CnoxcopcTeo MpAMiI Npagami

Puc. 2. IHTEHCUBHICTb BUKOPUCTaHHS 3aC06IiB MAapKETUHIOBUX KOMYHiKaLii y B2B-cermeHTi

[Pkepeso: snacHa po3pobka
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Tabnuus 1
MopiBHANbHA XapaKTepucTuka ocoénmeocTeii B2B- ta B2C-puHkiB
MapameTtp B2B B2C
O6cAr 3akynok Benvknii Maunii
Pun3uku nig yac nokynku Bucoki Hwn3bKi

Mpouec NpUiAHATTS pilLEeHHSA Npo
MOKYNKy

BaraToeTanHuii npouec NPUAHATTSA
piLLEHHS NPO MOKYMKY, A0Brni
npoLec Npoaaxy

OpaHoeTanHuii npouec NPUAHATTS
PiLLIEHHS NPO MOKYMKY, KOPOTKWiA
npoLec NPoaaxy

EkcnepTHWiA piBeHb NOKynus Ekcnept-npodhecioHan MpodhaH

B3aeMoBigHOCUHM MK NpoaaBLeM | Bn3bki BIAHOCKHM Hemae

i NOKynuem

Ak NoTpebn 3a40BONbHSATL OpraHi3sallii abo CTOPOHHiX IHOMBIAYya TbHI
KNIEHTIB

BaprTicTb k/lieHTa Bucoka Husbka

KinbKicTb NOTEHUIAHUX K/TIEHTIB Mana Benvka

OcobuCcTi 3B'A3KM BaxuBsi He maloTb 3Ha4YeHHs

Oco6a, Lo NpuiiMae pileHHs 2-3 N0ANHY 3 Pi3HUMUK 30HaMU OpfHa nmognHa

BiANOBIfa/IbHOCTI

MeTa noKynku

36inbLLUEHHS NPUBYTKY

3a40BO/IEHHS NOTPEO

PilleHHs1 Npo MOKymnKy

PauioHanbHa nokynka 3acHoBaHa
Ha LLIHHOCTI NPOAYKTY A/ 6i3Hecy

EmouiiHe pilueHHs Npo NOKyMKy
Ha OCHOBI CTaTycCy, 6aXKaHHS i LjiHK

BpeHa

PopmyBaHHA 6peHdy KoMnaHii Ha

®dopmyBaHHS 6peHdy KoMnaHii Ha

OCHOBI 0COBUCTUX BIAHOCUH

OCHOBI 06pa3sy | NTOBTOPEHb

Jxepesno snacHa po3pobka asmopa

Oco6nunBy ponb y NPOMNC/IOBOMY CErMEHTI Bifi-
rpalTb 0CO6UCTI BigHOCUHN. CTaBNeHHs A0 dipMu
3a3BuYali hopMyeTbCs BiANOBIAHO A0 BIAHOCUH i3
MeHemKepoM. Takum YMHOM, MEHEMKEPU KOMMaHi|
doopMyt0Tb 06pa3 KoMnaHii yepes TpaHcasauito i
pauioHasIbHNX XapakKTePUCTUIK.

Y B2C-puHKY HCTPYMEHT NepcoHasIbHUX NpPo-
[axiB BUKOPUCTOBYETLCA HEYACTO Ta 3 MEHLUOK
IHTEHCUBHICTIO.

AK TeopeTukW, TakK i NPaKTUKM NigKPECNHOOTb
nepeBaxHy CMNpsSMOBaHICTb B2B-kOMyHiKauin Ha
iMiZ)K KOoMnaHil Ta Tl 6peHAiB, WO Ail0Tb Ha PUHKY
NPOMKCNIOBOIO CNoXmBaHHA. Cnpasa B TOMY, L0
Ha BigMiHy Big B2C-puHky, Ae Halibinbly pesynb-
TATVBHICTb Y KOMIMJ/IEKCI MApKETUHTY MPUHOCUTL
npsiMa peknamMa SK iHCTPYMEHT, WO Halikpalle
BMN/MBaE Ha po3gpibHoro nokynus, y B2B-chopmari
K/IHOYOBMM (HCTPYMEHTOM BUCTYNae iMigak 6peHay.
MpocysaHHsa nocnyr y cchepi B2B nonsrae y komn-
NeKci 3axogiB, CnpsAMOBaHWX Ha hopMyBaHHS
MO3UTMBHOTO IMiZKY KOMNaHii, Skuid mig yac npu-
NHATTA piLLeHHS Bigirpae K4voBy posb (puc. 3).

B ocTaHHi poku Bce 6ifibLL CTPIMKOTO PO3BUTKY
HabyBalOTb KaHa/M |HTEPHET-KOMYHiKaLjii. IHTeH-
CMBHICTb BWKOPWUCTAHHA IHTEpPHET-MapKETUHIY B
NPOMUCAOBIA Ta CNOXMBYI KOMYHIKaLiHIA noni-
TWUUi oAgHakoBO BMUcoka. KiHueBa MeTa B2B- Ta
B2C-KOHTEHT-MapKeTUHry ofHakosa — 36i/1bLINTH
BMi3HaBaHICTb BpeHAay Ta 3a/lyunTu LiSIboBY ayau-
TOpito. Ane iCHye He3Ha4yHa BigMiHHICTb.

Ocb cTaTUCTMYHI faHi gocnigxeHb, nposeje-
Hux Content Marketing Institute (puc. 4).

3rigHO 3 AaHMMK OCTaHHIX AOCMiAKEHb CTaTuC-
TUYHOro noptasny Statista, HaMbINbLWWIA BiACOTOK
KoHBepcii gae SEO-onTumizauis caiTiB Ta KOH-

EKOHOMIKA TA YNPABNIHHA NIANPUEMCTBAMU

TEKCTHO-MefjiiHa peknama. Ane SMM-MapKeTuHr
€ OfHMM i3 HalifeleBLUMX cnocobiB nigoreHepadii
(puc. 5).

Haibinblw penesaHTHUMK KaHanamm s KoMy-
Hikauil i3 UiNbOBOK ayguTopied y couiasibHMX
mMepexax ans B2B-6i3Hecy € Facebook, Twitter i
LinkedIn (pwuc. 6).

3rigHo 3i cTaTUCTUYHUMKM AaHumn, 94% B2B-
MapKeTosnoris  BUKOpMCTOBYHOTL  LinkedIn sk
KaHas1 PO3NOBCIOKEHHS KOHTEHTY, 89% — Twitter,
Facebook i YouTube — 77%, a Googlet+ — 61%.
3rigHo 3 pgaHumu 3BiTY Webbiquity, nososuHa
coujasibHOro MepexeBoro Tpacdiky HagxoauTb Big,
B2B-komnaHiii Ha LinkedIn.

92% wmapkeTosioriB, Ak npauioTe Ha B2B-
pUHKY BkNtoYatoTb LinkedIn y cBili IHTepHeT-
MapKeTuHr-mikc. Ha gpyromy micui Twitter — 87%,
notim Facebook — 76%, YouTube — go 67% Ta
Instagram — 15%.

I3 yCi€l KiNbKOCTI KOHBEPCIli y COLNIbHUX Mepe-
xax 80% npunapgae Ha LinkedIn, yci iHWi nnat-
hopMK pa3om CTaHOBNATL MeHwe 20%, Bkova-
toun Facebook i Twitter.

61 MAH. kopucTyBadiB LinkedIn € BnAMBOBUMU
ocobamu 3 BUCOKMMM nocagamu, 40 MAH. 3alima-
l0Tb KepiBHi nocagu. LinkedIn koHBepTye noHap
50% ycboro couianbHoro Tpadiky Ha Beb-caliti Ta
6norn B2B-6i3HeciB (puc. 7).

Ha cnoxunB4yoMy puHKY Haiibinbl nonynspHuM
KaHas1oM KOMyHikaLii € Facebook. Y uili couianb-
Hili Mepexi 3apeecTpoBaHO 1,3 MApA. KOPUCTY-
BayiB. 3rifHO 3 JaHMMK CTaTUCTUYHOTO MopTasly
Statista, Ue HalinonynsapHiwa couiasibHa Mepexa
Yy BCbOMY CBITi 3 HAMBIMbLLOK Ki/IbKICTH aKTUBHMX
KOpucTyBauiB.
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NPUORINPOBCbKA OEPXXABHA AKAOEMIA
BYOIBHULITBA TA APXITEKTYPU
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Puc. 3. MNopiBHANBbHA XapaKTepucTMKa iHTEHCUBHOCTI BUKOPUCTaHHA
iHCTPYMEHTIB KOMYHiKaLiiiHOT noniTuku Ha B2B- Ta B2C-puHkax

[kepeno: snacHa po3pobka

100
B7% B8% B8%
an 84% 3% g% 75% 745 77%
69% 69%
61%
52% E0%
| B2C

. BnizHagaHicTL GpeHay . JigoreHepauin ' 3anyyeHicTb . Mpopaxi Nigirpisanxa nigie

. YTPHMaHHA NOANBHICTE KNIEHTIB NepexpecHi npogai

Puc. 4. LUini nignpuemctBa ana B2B- Ta B2C-KOHTEHT-MapKeTUHry
Lxepesio: po3pobsieHo Ha OCHOBI [5]

97%  B2C-mapkeTosfioOriB  BUKOPWUCTOBYHOTb  Ta KOMEHTYBATW Balli MOBiAOMAEHHS. KomnaHis
Facebook, ockinbkun mepexa Hagae iM BEMKUA  MOXE CKOpUCTATUCA Pi3HUMM ONUSIMU PO3MILLEHHS,
opraHiyHuMiA i nnatHuiA oxear. Facebook npono- Hanpuknag 300paXKeHHsIMW, BideOo, MNOBiIAOM/IEH-
Hye 6Garato MOX/MBOCTEM 3a/ly4eHHsl, 3a0X04y- HSIMMW B 6/10rax, ki MiCTATb MOCUIaHHA Ha HeobxXia-
UM Bawy ayauTopilo «naiikaTv», MOLUMPIOBATM  HWIA BEG-CaiT, Kapycesii, ONUTyBaHHS Ta Criaia-Lwuoy.
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Puc. 5. Po3nogin Glogaxety Ha IHTepHeT-MapKeTUHr ansa B2B- Ta B2C-puHkiB

Lxepesno: po3pobsieHo Ha OCHOBI [5]
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Puc. 6. BUKOPUCTaHHSA coLia/ibHUX Mepex
ANSl KOHTEHT-MapPKETUHTY AN B2B-puHKiB

Lxepersno: po3pobsieHo Ha OcHOBI [5]

BoHa Takox Aa€ 3Mory 34jiicHioBaTh nokas 06'ss,
HaLi/IeHMX Ha MoAel, Ha OCHOBI KOHKPETHNX AEMO-
rpadpivHmx gaHux, MicLLenonoXeHHs, iHTepecis TOLLO.

Mopag i3 NiABULWEHHAM MOIH(OPMOBaAHOCTI
npo 6peHs, AOCATHEHHAM Mocajmn Ta 3a/ly4YeHHAM
Facebook Hapgae ctaTuUcTuuHy iHhopmadlito npo
e(eKTUBHICTb peKamMHOl KamnaHil.

BUCHOBKM 3 UbOro [OC/IMKEHHS | nepcnek-
TMBW MNOA&/TbLUMX PO3BIJOK Y AAHOMY HAamNpsMKy.
OTXe, OCHOBHUMW BigMiHHOCTAMK B2B- Ta B2C-
KOMYHikauiii €:

1. XapakTep KOHKypeHLUii Ha puHkax: B2B —
NOeTbCA NPO KOHKYPEHLito He 3a oisnyHy ocoby B
poni KiHLEeBOro croxmeaya, a 3a topugnyHy ocoby.
Lle o3Havae, Wwo B cekTopi B2B cepenHs BapTicTb
NOKYMK1 HabaraTo BuLLe, Hix B2C.

2. OcHoBHa ocob6nuBicTb cpepy B2B Ha npoTu-
Bary B2C nonisirae y Tomy, Lo BMGIp nokynusa nepe-
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BaXKHO 6a3yeETbCA Ha pauioHa/IbHUX MipKyBaHHSAX,
a B B2C — nepeBaxHO Ha eMOLIAHWX.

3. Y B2B-KoMyHikaLjiii HabaraTo BULLUIA PiBEHb
TapreTvHry, To6TO UINbOBOI CRNPSAMOBAHOCTI Ha
0CO006y 4mM OCib, AKi NPUAMatOTb PIiLLEHHSA NPO 3aKy-
nignto, iHWKMMKM cnosamun, y B2B-ctepi Bumoru
[0 peneBaHTHOCTI NOBIAOMEHb, KaHasiB i HOCIIB
HabaraTo BuLLj, HiXX Y cermeHTi B2C.

4. Bucoki Gap'epu CNpURHATTS  iHhopMau;i:
CUAbHI KPUTUYHI (hinbTpK, cepiiosHa CTyniHb Hepo-
BipW, BMMOra [OCTYMHOCTI Bepuduikauii iHhopma-
LiHMX faHunx, cyBopi kpuTepii Bigdopy iHhopmalLlii.
Buwwi BUMOrM Ao Npo30pocCTi, ONepaTtuBHOCTI, KOH-
KPETHOCTI iHdpopmaLii, HK Ha CNOXUBYOMY PUHKY.

5. Cchepa B2B-koMyHiKauiii 6inbll  KOHCEp-
BaTMBHa, HX B2C-koMmyHikauiidi. IHHOBaUil B Hiil
3'ABMAKTLCA | 3aTBEpAXYOTbCA cknagHo. Lle
NOB'A3aHO SK i3 paLioHa/IbHOK OCHOBOIO apryMeH-
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NPUAHINPOBCbKA AEPXABHA AKALIEMIA
BYOIBHULITBA TA APXITEKTYPU
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Puc. 7. BUKOpUCTaHHA coLiaiIbHUX Mepex
ANs KOHTEHT-MapKeTUHry ans B2C-puHkis

Lkepeno: po3pobseHo Ha ocHosi [5]

Tauii nogigoMneHs i oopM iHPOPMYBaHHSA, Tak i 3i
CKMiagoM po3ymy cepefHbOol Ta BULLIOT NaHOK MeHe-
[DKepiB NigNpuMeEMCTB, Ha AKUX, BfacHe, i cnpsmMo-
BaHi B2B-komyHikaduii.

6. OgHMM i3 HaibiNbW egeKTUBHNX Ta €Ko-
HOMIYHO BWTiAHNX HCTPYMEHTIB KOMYHiKaLiii €
IHTEpHET-MapKeTUHT. VIoro iHTEHCMBHO BUKOpPUC-
TOBYIOTb AK /19 NPOMMUCNOBOrO, TaK i ANnA cno-
XMBYOrO PUHKIB. HaligewesBwrmn 3acobamu
KOMYHiKaLiin B IHTepHeTi € SMM Ta KOHTEHT-Mmap-
KeTuHr. Halibiniblw nonynspHow Mepexew and

B2B-puHKy € couianbHa Mepexa Linkedln, gns
B2C-puHky — Facebook. Cepeg pesynbratus-
HUX Mepex ANnsA ABOX puHKiB € Twitter, YouTube,
Google+.

HesBaxatoum Ha Taki BigMIHHOCTI, SIK Ha cno-
XMBYOMY, TaK i Ha MPOMMWC/IOBOMY pUHKax, Map-
KETUHIOBI KOMYHIKaUil 3 MNOTEHUIRNHUMW CNOXK-
BayYaMu MOBWHHI MaTW Y3roMkeHuii xapakTep i
6yTn naHkamm ogHOro naHutora, GOPMyoYn TUM
camMuMM CTpaTerito IHTErpoBaHNX MapKeTUHIOBUX
KomyHikauiin (IMK).
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